NEBRASKA REAL ESTATE COMMISSION Revised 10/28/2016

APPROVED SALESPERSON AND BROKER EDUCATION
(Continuing education activities)

PLEASE READ THE FOLLOWING INFORMATION CAREFULLY

This list is provided as a service to salesperson and broker licensees. lts purpose is to provide specific provider information and
to advise the reader of which offerings will meet continuing education reguirements of the Nebraska Real Estate License Act.
This is not a schedule; activities and courses are scheduled on an on-going basis by the provider and all inquiries regarding
scheduling should be referred fo the provider. Scheduling and cancellations of activities and courses are a matter of individual
provider policy over which the Real Estate Commission has no control. Providers of education are fisted in alphabetical order
and contact information may be found for each entity.

For courses to be used for licensing purposes students must complete 100% of the course or activity, the course must have
been taken while the course was recognized by the Real Estate Commission and for the total number of hours certified.
Course providers will address course participation requirements with students. Salesperson and broker confinuing education
activities meet salesperson and broker continuing education requirements only. However, ail salesperson and broker pre-
license courses may be used to meet the salesperson and broker continuing education requirements except for Real
Estate Principles & Practices or its equivalent. Please review the list of approved pre-license education on our website.

Continuing education activities approved by the Nebraska Real Estate Appraiser Board may be used toward meeting a part of a
sales or broker continuing education requirement, as long as taken within the appropriate two-year period. inquiries regarding
appraisal continuing education subject matter should be directed to the Nebraska Real Estate Appraiser Board at (402) 471-

9015.

COURSE NUMBER; REQUIRED (R} COURSES; DUPLICATICN PROHIBITION; BROKER-APPROVED TRAINING

The course or activity course number which immediately precedes the course or activity title is used to determine duplication of
content between courses and activities. Title 289, Chapter 7, Section 004.07 prohibits receiving continuing education credit for
the duplication of activities or activities' content within any four (4) year period. Therefore, the course or activity content number
should not be the same for any two or more acfivities taken for continuing education credit within four (4) years.

An exception fo the four-year duplication prohibition is the required “R" course. No fewer than six (6) continuing education
hours out of the eighteen required every two years must be in designated subject matter. Activities that meet this requirement
are indicated by the letter "R" following the activity content number. Required activities may be duplicated every two years in
subsequent continuing education periods buf may not be duplicated during any one continuing education period.

No more than six (6) hours of the total eighteen required every two years may be in training approved by the licensee’s broker
that has been recognized by the Commission or may be in additional approved continuing education acfivities. There is no
prohibition on duplicating training activities approved by the licensee’s broker. Training programs are not listed, here, licensees
must contact their broker to identify broker-approved training.

CLOCK HOURS; DIFFICULTY RATING; DELIVERY METHOD

The continuing education difficulty level follows the course titles and is there solely to give the student an idea of the level of
knowledge the program will address i.e. basic-edifying for all licensees, regardiess of their levet of expetience;
intermediate—build beyond the basic by infroducing new material; advanced—specialized and challenging, mastery and
proficiency are the expected ouicomes. Course fomat follows indicating the specific course delivery method utilized. Finally,
the number of license continuing education credit hours granted the program are noted. This number reflects approvable credit
hours of the program and may not be indicative of the entire program’s length.

If you have any questions regarding the use of Pre-License courses or Continuing Education activities-, please feel
free to contact the Commission Office.




Course# Course Name

Difficulty Delivery Method

Clock

Hours
Continuing Education
0At Your Pace Online
Tim Bell #acae: (BT7) 724-6150
531 NE F St =i gontactB®atycurpaceonline.com
Grants Pass, Oregon 97526 wasize: hetp: / fwww.ayporealestate.com/
0303R Real Estate Concepts - 12 Hours INTERMEDIATE INTERNET 12
0440R Real Estate Concepts - 6 Hours INTERMEDIATE INTERNET
0337 Real Estate Concepts - 8 Hours INTERMEDIATE INTERNET

360Training.com, Inc

¥ohammed Itratullah
13801 Burnet R4, Ste 100
Austin, Texas 78727

0497R Code of Ethics

0314R Environmental Hazards

0440R Fair Housing

0664 Liens, Taxes, and Foreclosures
0471 Real Estate Appraisal

0337
0286
0416

Real Esgtate Finance
Real Property Ownership and Land Use
‘Tax Favorable Real Estate Transactions

Affordable Housing Mgmt Assoc IA/NE
Mary Anderson
408 East 20th Ave
Bellevua, Nebraska 68005
0800R 2014 Spring Workshop

0876R Fair Housing 101

American C.E. Institute, LLC
Michael L. Banner

574 Bella Loop

Dunedin, Florida 34698

0705 The Purchase Reverse Mortgage

American Socliety of Farm Managers
Deanna Ilk

720 8 Colorado Blvd

Ste 360-83

Glendale, Colorado 80246

0765
0766
0778
08ags

Ag Land Management 1
Ag Land Management 2
Ag Land Management 3
Ag Land Management Seminar

rhoses (512) 236-5475
mail: mohammed.itratullah@360training. com
masieer Www. 360Eraining.com

INTERMEDIATE INTERNET
INTERMEDIATE INTERNET
INTERMEDIATE INTERNET
INTERMEDIATE INTERNET
INTERMEDIATE INTERNET
INTERMEDIATE INTERNET
INTERMEDIATE INTERNET
INTERMEDIATE INTERNET

Phone: (402) 453-8100

mai: milashl@cox.net

wezater N/A
BASIC CLASSROOM
BASIC CLASSROOM
Poanes /A
iy N/A
winatear M/B
INTERMEDIATE CLASSROCM
Phonac (303} 692-1222
i dilk@asfmra.org
Wit WWW . agfmra.oxrg
INTERMEDIATE CLASSROOM
INTERMEDIATE CLASSROOM
ADVANCED CLASSROCM
INTERMEDIATE CLASSROOM

W W W W W W oW,

21
21
18




Clock

Omaha, Nebraska 68118 wesstas N/A

Coursef# Course Name Difficulty Delivery Method
Hours
Building Owners & Managers of Cmaha
Krigstin Ellenberger rucnar {402} $33-3663
909 N Adams St = bae@bomzomaha . org
PO Box 46149 vaste: bomaomaha . org
Papillion, Nebragka 68046
0536 Budgeting & Accounting for the Real BASIC CLASSROOM 12
Estate Manager
0863 Deglgg, Operation and Maintenance of ADVANCED CLASSROOM 12
Building Systems, Part 1
0389R Ethics is Good Business INTERMEDIATE CLASSROOM 6
0652 Foundations of Real Estate Management BASIC CLASSROOM 12
0874 Insurance 101 INTERMEDIATE CLASSROOM
0891 Law 101 INTERMEDIATE CLASSROOM
CCIM Institute
‘Madeline Williams vhous: (313} 321-4473
430 N Michigan Ave, Ste 800 st mwilliama@cciminatitute, com
Chicago, Illinois 606114082 vepsitar WWW.CCim. com
0139 CI-10l1-Financial Analysis for Commercial ADVANCED CLASSROOM 12
Investment Real Estate
0140 CI-102-Market Analysis for Commercial ADVANCED CLASSROOM 12
Investment Real Estate
CI-103 User Decision Analysis for
04p5 COommercial Investment Real Estate INTERMEDIATE CLASSROOM 12
{(aka-Lease Analysis for Commercial
Investment Real Estate 0201)
0142 CI-104 Investment Analysis for Commercial ADVANCED CLASSROOM 12
Invegtment Real Estate
0802 Foundations for Success in Commercial INTERMEDIATE CLASSROOM 14
Real Estate
CCIM Nebraska Chapter 12
Penny Rotthaus monas (402) 202-6362
PO Box 45822 mil: Admin@NebraskaCCIM.org
Omaha, Nebraska 68145 webwitar N /A
0831 Broker Estate Building INTERMEDIATE CLASSROCM 6
0811RCommerc:Lal Begl Estate Purchase Agreement ADVANCED CLASSROOM 3
Legal Due Diligence Issues
0947RC!ommerc:Lal Real Estate Purchase INTERMEDIATE CLASSROOM 3
Agreements
0586 Creative Real Estate Formulas Seminar INTERMEDIATE CLASSROOM 6
0870Rﬂmgot1at1ng Legal Issues in Commercial ADVANCED CLASSROOM 3
Leases
CbhgHome Real Estate
Monica Seybold voonar {402) 964-460L
15550 W Dodge R #300 raz: monica. seybold@chshome . com




Clock

Course# Course Name Diffigulty Delivery Method
Hours
0143 Rock Solid Listing Strategies BASIC CLASSROOM 3
Celebrity Homes
Shawn McGuire wmone: [£02) $17-4888
14002 L st =l gheidvogel@celebrityhomesomaha . com
Omaha, Mebraska 68137 woaen elebritybomesomaha. com
0301 ?2;;;f1ed New Home Sales Professional INTERMEDIATE CLASSROOM 9
0809 Educating Buyers, Sellers and You! INTERMEDIATE CLASSROOM 3
0871R New Home Sales Ethics INTERMEDIATE CLASSROOM 3
0601 Understanding New Home Construction INTERMEDTATE CLASSROOM 3
Process
0812 Understanding Real Estate Sales INTERMEDIATE CLASSROCM 3
Council of Resgidential Specialists
Reginé. Hazvey vhoce: (312) 321-4441
430 N Michigan Ave #300 mi: rharvey@ars.com
Chicago, Illinois 60611 wabstce: N/SE
0501 CRS 121 Win-Win Negotiation Technigques INTERMEDIATE CLASSROOM 6
CRS 202-Bffective Buyer Sales Strategies
0302 (aka Sales Strategies for the Residential INTERMEDIATE CLASSROOM 3
Specialist}
0144 RS 204 Buying and Selling Income INTERMEDIATE CLASSROOM 12
Properties
0284 Szilzos/Flnanc1ng Sclutions to Close the INTERMEDTATE CTLASSROOM 6
0365 CRSIZOG/Technologles To Advance Your INTERMEDIATE CLASSROOM &
Business
0143 RS 201-Listing Strategies for the INTERMEDIATE CLASSROOM 6
Regsidential Specialist
Dennis Walsh & Associates
Jenny Vita rhanec (545} 706-3501
2222 Qolony Plaza i N/A
Newport Beach, Califormia 92660 wannites N/A
0932 Cgrtlfled New Home Specialist-One Day BASTIC CLASSROOM 3
Live
Dickhute, Mark
Dickhute, Mark rooner (402} $B0-3255
10227 Monroe St =l dickhute@oox.net
Omaha, Nebraska 68127 wwrices NFA
0020R Agency and Agency Disclosure BASIC CLASSROOM
0330 Alternative Living Units BASIC CLASSROOM
Contracts 101: How to Write Effective
0303RRea1 Estate Contracts BaASIC CLASSROOM 3
0497REwh1cal Obligations to Clients and BASTIC CLASSROOM 4

Customers




Clock

Course# Course Name Difficulty Delivery Method
Hours
0282R Fair Housing & Real Estate INTERMEDIATE CLASSROQOM 3
0286 Governmental Regulaticon of Land Usge ADVANCED CLASSROOM
0022 Instruments of Security and Financing BASIC CLASSROOM
0019R1ega% Pitfalls of Purchase Agreements and BASTC CLASSROOM 3
Closings
0383 Liens in Nebraska BASIC CLASSRCOM 3
0114 Nebraska Commercial Law ADVANCED CLASSROOM 3
0068R Nebraska Landlord/Tenant Law INTERMEDIATE CLASSROOM 3
0021R Nebraska License Laws Revisgited BASIC CLASSROOM 3
0023R Radon in Nebraska INTERMEDIATE CLASSROOM 3
0021R Real Estate Law & Principles BASIC CLASSROOM 3
0253 Real Estate Taxatiom ADVANCED CLASSROOM 3
0245 Real Estate and the Environment ADVANCED CLASSROOM 3
The Americans with Disabilities Act and
0359RReal Estate INTERMEDIATE CLASSROCM 3
0473 The TERC and Assessment Appeals BASIC CLASSROOM 3
0064 Understanding Like/Kind Exchanges INTERMEDIATE CLASSROOM 3
0366R Understanding Nebraska's Agency Law BASTC CLASSROOM 3
0405 Understanding S£.I.D.'s INTERMEDIATE CLASSROOM 3
0244 Understanding Surveys and Boundariesg INTERMEDIATE CLASSROOM 3
0747 Understanding Title Insurance INTERMEDIATE CLASSROOM 3
First American Home Buyers Protect
Suzan Kelly tooowr {214) 306-6511
10006 Lost Hollow Ln. milr gakelly@firgtam.com
Migsouri City, Texas 774589 nabeieer NJA
0579 Opportunlt%es and Advantages of Home BASIC CLASSROOM 5
Warranty Disclosure
First American Title
Monica Gartner whoze: (402) 333-7447
13924 Gold Cir mein N/A
Omaha, Nebraska 68144 wesstee: N/A
0861 T@e CFPB and Integrated Mortgage BASTC CLASSROOM 3
Disclosures
Fowler Financial Education & Consul
Alan Fowler shone: {505} 263-8180
1151 Narciasco St NE s NSA
Albuquerque, Mew Mexico 87112 wamaizer NSA
Close On Time! Communication, Cooperation
0949R& Accountability BASIC CLASSRGOM 3
0426 Essentials of Mortgage Lending BASIC CLASSROOM 3
0532 Mortgége Underwriting, A Peek Behind the BASTC CLASSROOM 3
Curtain
0531R RESPA/TILA Combined Disclosures BASIC CLASSROOM 3
0704 The Secrets of Credit Scoring BASIC CLASSROOM 3




Course# Course Name Difficulty Delivery Method Clock !
Hours H
Greater Omaha Chamber of Commerce
Sean M. Johnason toone: (402} 233-7140
1301 Harney St mil: geanjohnson@omahachamber.org
Omaha, Nebraska 68102 weveize: N/A
HEARTLAND STATES IDEA EXCHANGE: Retail
Development for the Community-How
0481 Educated Brokers Benefit Retail Clients BASIC CLASSROOM 3
and the Public
Home Warranty, Inc.
Jamie Kelly rucaes (877} $77-4949
PO Box 1 =it info@homewarrantyine. com
Rock Rapids, Towa 512460001 waneiter WWw . hOmewarrantyine. com
0690 Ineider's Guide to Home Warranties BASIC CLASSROCM 3
. Housing Partners of Western Nebr.
: Nancy J. Bentley Prone: (308) 632-0473
: 89 A Woodley Park Rd wmu:: gbha@scottsbluffhousing.com
Gering, Nebraska 69341 wennteer H/A
| 0876R 2016 Fair Housing Conference BASIC CLASSROOM 6
|
' IREM Natl Assoc of Realtors Chp 12
David Gibbs vhonai {402) 618-8581
PO Box 241283 o ¢hapteradmin@iremne.org
Omaha, Nebraska 68124 razsice: WwW. iremne . oxg
0440R Fair Housing BASIC CLASSROOM 3
IRWA Platte River Chapter 78
Nikki Dieball ooz (310) 538-0233
19210 S Vermont Ave. mae dieball@irwaonliine.org
Building A, Ste 100 wetsirer Www. irwaonline.org
Gardena, California %0248
0513RC1103 EFhlcs and the Right of Way BASTC CLASSROOM 6
Profession
0090 C 700 Introduction to Property/Asset BASIC CLASSROOM 15
Management
0535 Ccourse 100, Principles of Land BASIC CLASSROOM 30
Acquisition
0828 Course 403, Easement Valuation INTERMEDIATE CLASSROCM 6
0832 Courge 431, Pr?b}ems in the Valuation of ADVANCED CLASSROOM 9
Partial Acquisitions
0546 Cou;se 501 Residential Relocation ADVANCED CTLASSROOM 12
Assistance
0489 Course 703, Real Property Asset ADVANCED CLASSROOM 6
Management
0254 Course 800, Principles of Real Estate Law INTERMEDIATE CLASSROCM 12
0372 Course 802, Legal Aspects of Easements INTERMEDIATE CLASSRCOM 6




Clock

Course# Course Name Difficulty Delivery Method Hours
0278 Land Titles BASTIC CLASSROOM 12
0909 (E_’:?f‘;.lc')lglples of Real Estate Negotiation, BASIC CLASSROOM 15

Problems in the Valuation of Right of Way
0832 Association, IRWA Course 431 ADVANCED CLASSROCM J

Institute of Real Estate Management

Beth Smukowski reoees (312) 329-6058

430 N Michigan Ave =i ContinuingRd@irem. oxy

Chicago, Illinoip 60611 vesaies N2

Ethics for the Real Estate Manager
0256R (ETH800) BASIC CLASSROOM 6
Investment Real Estate Financing and
0821 Valuation-Part One (ASM603) INTERMEDIATE CLASSROOM 15
Investment Real Estate Financing and
_0823 Valuation-Part Three (ASM&05) INTERMEDIATE CLASSROOM 6
Investment Real Estate Financing and
. INTERMEDIATE
0822 Valuation-Part Two {(ASM&604£) CLASSROOM 12
0816 Managing Residential Propertieg-RES201 BASIC CLASSROOM 30
Marketing & Leasing: Multifamily
0260 Properties (MKL405) INTERMEDIATE CLASSROOM 12

InterNACHI

Ben Gromicko - mos: {303} 502-6214

1750 30th St, #301 =i N/A

Boulder, Colorado 80301 vtz www  nachi . org/education.htm
0630 Home Engrgy Efficiency for Real Estate INTERMEDIATE INTERNET 3

Professionals
0948 Saving I‘-Iome Energy for Real Estate INTERMEDIATE INTERNET 3
Professionals

JMSK Corp.

Craig Larabee eronac (402} §02-1037

7310 Glynoaks Dr =i graig@craiglarabee.com

Lincoln, Nebraska 68516 wenieas N/A
0366R Agency Whaaat? Get Serious!! INTERMEDIATE CLASSROOM 3
0021R Agency/License Law BASIC CLASSROOM 3
0305R Caveat: Rules & Regulations INTERMEDIATE CLASSROOM 3
0779R Competitor or Felon BASIC CLASSRCOM 3
0928R Contrac::ts and How toc Write Them to Keep INTERMEDIATE CLASSROOM 3

Your License
0314R Do ¥You Smell That Musty Odor? INTERMEDIATE CLASSROOM 3
0068R Ever Wondered about Tenant's Rights? BASIC CLASSROOM 3
0440R Fair Housing INTERMEDIATE CLASSROOM 3
0645 High Rigk Transactions INTERMEDIATE CLASSROOM 3
0245 In Partnership with Our Environment BASIC CLASSRCOCOM 3
0599 One Talks, One Listens BASIC CLASSRCOM 3
0748R Real Estate Ethics BASTIC CLASSROOM 3




Courseff Course Name Difficulty Delivery Method Clock
Hours
0319R Real Estate Trust Accounts INTERMEDIATE CLASSROOM
0349 Red Flags for Risk INTERMEDIATE CLASSROOM
0501 That's Not What We Agreed To! INTERMEDIATE CLASSROOM
Jeff Elias Seminars
Gretchen Williama rocass {972} 542-9200
900 Berkshire Way mi jeff.elias.sem@abeglobal.net
McRinney, Texas 750589 wasatear N/B
0456 How'to Attract Clients Using Finance TNTERMEDIATE CLASSROOM 3
Options
Kansas Assn of Realtors
Jackie Hovey phonss {TBS) 267-3610
3644 SW Burlingame Rd min jhovey@kansasrealtor.com i
Topeka, Kansas 66611 wanaires kansasrealtoreducation.com
0882 Beneath the Surface: Understanding the INTERMEDIATE INTERNET 5
Anatomy of a House
0g77g ConLract Law for Real Estate INTERMEDIATE INTERNET 3
Professionals
0818 Mastering Real Estate Negotiations INTERMEDIATE INTERNET 3
0878 Real Estate Investing Made Clear BASIC INTERNET 3
0879 Successful Buyer Client Systems INTERMEDIATE INTERNET 3
0880 Successful Seller Client Systems INTERMEDIATE INTERWET 3
0881 Taxation Considerations for Home Qwners INTERMEDIATE INTERNET 3
Larabee School of Real Estate
Cortney Denker rnener (402) 436-3308
4501 8 86 Bt =1 info@larabeeachool.com
Lincoln, Nebraska 68526 werrize: WWW. larabeeschool . com
0656R 2geNCY Gems - Getting Clients to Know INTERMEDIATE CLASSROOM 3
You, Like You & Trust You
0920R Buyer Representation in Real Estate ADVANCED INTERNET 6
0365 Catch the Social Wave BASIC CLASSROOM 3
0415 Diversity (aka - At Home With Diversity} INTERMEDIATE CLASSROOM 3
0415 Diversity and You BASIC CLASSROOM 3
0341 Educating the Seller BASIC CLASSROOM 3
0425REnv1r9nmental Issues In Your R.E. ADVANCED INTERNET 6
Practice
0269R BEthical Practices BASIC CLASSROOM
0845R Everyday Ethics in Real Estate Part A INTERMEDIATE CLASSROOM
084€R§z§r§day Ethics in Real Estate Parts A INTERMEDIATE CLASSROOM €
0846R Everyday Ethics in Real Estate-Intermnet INTERMEDIATE INTERNET 6 .
0282R Fair Housing ADVANCED INTERNET 6 B
0851R Fair Housing Part A INTERMEDIATE CLASSROOM 3 :
0852R Fair Housing Parts A and B INTERMEDIATE CLASSROOM 6 :




Course# Course Name Difficulty Delivery Method Clock ]
Hours
1
0688 Foreglosures, Short Sales, Reo's and INTERMEDIATE INTERNET 6
Auctilons
0762 Green Building, Energy Efficiency and INTERMEDIATE CLASSROOM 3
Green Leases
Hammering out the Details: Basic Guide to
0443 Regidential New Construction BASIC CLASSROOM 3
: 0352g Homes for All: Serving People INTERMEDIATE TNTERNET 6
: w/Disabilities
0921 Houses: Buy, Fix, Selll INTERMEDIATE INTERNET 3
0922 Identity Theft: Protecting Your Clients BASTC INTERNET 3
and Your Business
0860 Income Taxes for the Investor INTERMEDIATE CLASSROOM 3
0923 Investment Property Practice & Management ADVANCED INTERNET 12
0525R Mapping out Disclosure INTERMEDIATE CLASSROOM 3
Mortgage Fraud and Predatory Lending:
2
0924 What Every Agent Should Know INTERMEDIATE INTERNET 6
0858 Negotiation Basics-Making the Pie Bigger INTERMEDIATE CLASSROOM 3
I 1 '
OlzzRNumbers. Back to Basics, CMA's and Net BASTC CLASSROOM 3
| Sheets
} 0029 Property Management and Managing Risk ADVANCED INTERNET 6
0853 Property Management and Managing Risk INTERMEDTATE CLASSROOM 3
Part A
: 0854 Property Management and Managing Risk INTERMEDIATE CLASSROOM 6
i Parts A and B
0314RProtect1ng Your Clients Health-Risks BASTC CLASSROOM 3
Exposed
0799Rprovld1ng Mllllonalrg Service: being the INTERMEDIATE CLASSROOM 3
caring agent your clients deserve
0186 Reél Estate Auctions-Going once, Going TNTERMEDIATE CLASSROOM 3
twice, Sold!
0847 Real Estate Finance Today Part A INTERMEDIATE CLASSROOM 3
0848 Real Estate Finance Today Parts A and B INTERMEDIATE CLASSROOM 6
0926 Real Estate Finance and Tax Issues ADVANCED INTERNET 12
Real Estate and Taxes, What Every Agent
0849 Should Know Dart A INTERMEDIATE CLASSROOM 3
Real Estate and Taxes, What Every Agent
0850 Should Know Darts A and B INTERMEDIATE CLASSROOM 6
0925 Real Estate and Taxes-What Every Agent INTERMEDIATE INTERNET 6
Should Know
0280 Red Flags Property Inspection Guide ADVANCED INTERNET 6
0855 ied Flags, Property Inspection Guide Part INTERMEDIATE CLASSROOM 3
0856 Red Flags, Property Inspection Guide INTERMEDIATE CLASSROOM 6 L
Parts A and B g
0069 Rental Reality: the Truth about Property BASTC CLASSROOM 3 B
Management i




Clock

Course# Course Name Difficulty Delivery Method
Hours
0866 Tax Deferred Exchanges INTERMEDIATE CLASSROOM 3
0747 The In's and Out's of Talking Title INTERMEDIATE CLASSROOM 3
0824 The Miliennials are Here R U Ready INTERMEDIATE CLASSROOM 3
0736R The Truth About Mold INTERMEDIATE INTERNET 6
0770R Today's Contracts, e-gsignatures and You INTERMEDIATE CLASSROOM 3
0892R Today's Nebraska: Fair Housing Guidelines INTERMEDIATE CLASSROOM 6
, . . . . .
0893R1bday s ﬁebraska. Fair Housing Guidelines INTERMEDIATE CLASSROOM 3
Advertising
. . . . . .
0894R1b?ay s Ngbraska. Fair Housing Guidelines INTERMEDIATE CLASSROOM 3
Falr Housing
0064 Understanding 1031 Tax Free Exchanges INTERMEDIATE INTERNET )
Understanding Credit and Improving Credit
0704 Scores: What You Need to Know INTERMEDIATE INTERNET 3
0471 Understanding Real Estate Appraisal BASIC CLASSROOM
0818 Winning At Win-Win with Buyers INTERMEDIATE CLASSROOM 3
McKissock, Inc
Nichole Fetzeck mones (800} 328-2008
218 Liberty St =t nichole. faetzeck@mekiasock. com
Warren, Pennsylvania 16365 woeices Www Mckissock.com
0233R A Day in the Life of a Buyer Agent INTERMEDIATE INTERNET
0742R A New Look at Contract Law INTERMEDIATE INTERNET
0885 Affordable Housing Opportunities for BASTC INTERNET 3
Low-Moderate Income Buyers
0020R Agency Law-A Broker's Perspective BASIC INTERNET 3
0884R Americans with Disabilities Act ADA BASIC INTERNET 3
0702 Basics of Green Building for Real Estate INTERMEDIATE INTERNET 3
0024 Characteristics of Real Estate Title INTERMEDIATE INTERNET 3
Insurance
0471 Demystifying Appraisals INTERMEDIATE INTERNET 3
0440R Fair Housing INTERMEDIATE INTERNET 3
OZSZRGEtt}ng Down to the Facts Abcut Fair BASTC INTERNET 3
Housing
0425R Give Your (Clients the Green Light INTERMEDIATE INTERNET 3
0311 How to Work with Real Estate Investors - INTERMEDIATE INTERNET 3
Part 1
0739 How to Work with Real Estate Investors - INTERMEDIATE INTERNET 3
Part 2
, . .
0407 It's High Tide you Got the Facts about INTERMEDIATE INTERNET 3
Homeowner's Flood Insurance
OBBERKhDW the Code: Your Guide to the Code of BASTC TNTERNET 3
Ethics
0873R Lead Alert: A Guide for Property Managers BASIC INTERNET
0664 Liens, Taxes and Foreclosures BASIC INTERNET




Course# Course Name Difficulty Delivery Method ﬁiz::
0426 Mortgaggs, Loans and Laws-How they help INTERMEDTATE INTERNET 3
: your Client
0818 Natl?nal Marketing, Negotiations and INTERMEDIATE INTERNET 3
Closing the Sale
0883 Property Management-The Next Generation BASIC INTERNET
0842 Real Estate Investing: Beyond the Basics ADVANCED INTERNET
0899 Real Est:_ate Safety: Protect Yourself and BASTC INTERNET 3
Your Clients
0688 Short Sales and Foreclosures INTERMEDIATE INTERNET 3
0857R TILA-RESPA Integrated Disclosure Rule BASIC INTERNET
0868 The Basics of Land Management BASIC INTERNET 3
0886 The End of the Paper Trallf How to BASTC TNTERNET 3
Conduct Paperless Transactions
0867 The New.FHA Handbook for Real Estate BASTC INTERNET 3
. Professicnals
. 0029 The Nuts and Bolts of Commercial Real BASIC INTERNET 3
| Estate
0064 The Power of Exchange: Discover the Value INTERMEDIATE INTERNET 3
of 1031 Tax Exchanges
0889 The Property Management Primer BASIC INTERNET 3
0918 Urllcovea.:n.ng the Facts About Mortgage BASIC INTERNET 3
Financing
0890 Using Retirement Assets to Purchase Real BASIC INTERNET 3
Estate
What Real Estate Professionals Need to
0619 Know about FHA BASIC INTERNET 3
Metropolitan Community College-CE
Lori Lothringer Phone: (402} 457-2400
5300 N 30th St e N/R
Omaha, Hebraska 68111 wasiens mocneb . edu
0846R Ethics for the Real Estate Professional BASIC INTERNET 3
. Real Estate Finance Loans, Defaults & INTERMEDTATE INTERNET 3
Foreclosures
0936 Real Estate Finance-Sources of Funds & INTERMEDIATE INTERNET 3
Programs )
0937 Real Estajtte Finance-The Nature of Real INTERMEDIATE INTERNET 3
Estate Finance
Mr. Real Estate Seminars, Inc.
Paul Vojchehoske, Jr. rhonae (402) 66020395
PO Box 540723 mte pvoj@aol . com
Omaha, MNebraska 68154 vaeiesr cedagents . com
0064 1031 Tax-Deferred Exchanges INTERMEDIATE CLASSROOM
0366R Agency I1n Nebraska BASIC CLASSROOM
0314R Errlzéigrgzental Issues in Your Real Estate INTERMEDIATE CLASSROOM 3




Course## Course Name Difficulty Delivery Method Clock
Hours
0655 Essentials of Seller Financing INTERMEDIATE CLASSROOM 3
0497R Ethics in Today's Real Estate World INTERMEDIATE CLASSROOM 3
0282R Fair Housing INTERMEDIATE CLASSROCM 3
0699 Financing First Time Home Buyers INTERMEDIATE CLASSROOM 3
0481 Introduction to Commercial Real Estate INTERMEDIATE CLASSROOM 3
Sales
0793R1aws T@at Impact the Property Management RASIC CLASSROOM 3
Community
0795R1aws Tpat Impact the Real Estate BASIC CLASSROOM 3
Community
0775R Lease Agreements and Management Contracts BASIC CLASSROOM 3
0069 Leasing & Managing Residential Rental INTERMEDTATE CLASSROOM 3
Property
0254 Listing and Selling Land and Lots BASIC CLASSROCM 3
0068R Nebraska Landlord-Tenant Act INTERMEDIATE CLASSROOM 3
o . .
0829R ﬁﬁszonsr’rucuon‘ Who's Representing INTERMEDIATE CLASSROOM 3
i 0748RProfe551on§llsm Required: High Standards BASTC CLASSROOM 3
! of Professional Conduct
. . . :
0525 Prope?ty D%sclosure. An Agent's Guide to INTERMEDIATE CLASSROOM 3
Reducing Risk
0029 Property Management and Managing Risk INTERMEDIATE CLASSROOM 3
0789RR.E.S.P.A. in Today's Real Estate World BASIC CLASSROOM 3
0337 Real Estate Finance Today INTERMEDIATE CLASSROOM 3
0426 Rehab Programs-Conventional and FHA 203 INTERMEDIATE CLASSROOM 3
(k) Mortgages
0349 Risk Management for Real Estate INTERMEDIATE CLASSROOM 3
Professionals
0601 Selling New Construction Homes BASIC CLASSROOM 3
0622 Short-Sale Transactions INTERMEDIATE CLASSROOM 3
: 0641 Tax Lien Certificates and Tax Deeds INTERMEDIATE CLASSROOM 3
| 0188R The Listing Agreement BASIC CLASSROOM 3
0019R The Purchase Agreement BASIC CLASSROOM 3
; 0672 The Ultimate Open House BASIC CLASSROOM 3
National Business Institute
Elizabeth Zenner ¥boner (715) 835-8525
1218 McCann Pr e glizabeth.zenner@nbi-sems.com
Altoona, Wisconsin 54720 westes: WWW . nbi-sems. com
0372 Boundary Issues and Easement Law INTERMEDIATE CLASSROOM 6
0864 Cgrlng the Top Commercial Real Estate INTERMEDIATE CLASSROOM g
Title Defects
0802 Handling Rga} Estate Transactions From INTERMEDIATE CLASSROOM €
Start to Finish
Land Use Law: Current Issues in
0286 Subdivision, Annexation and Zoning INTERMEDIATE CLASSROOM 6




Course# Course Name Difficulty Delivery Method giﬁ::

0286 »and Use Law: Current Issues in INTERMEDIATE CLASSROOM 6
Subdivision, Zoning and More B
Nebraska Farm Business Contracts, Tax '

0939 Strategies, Regulatory Changes and More INTERMEDIATE CLASSROOM i2 E

0942R Real Estate Closings from Start to Finish INTERMEDIATE CLASSROOM 6 %
Resolving Title Issues: From Surveys and .

0024 Liens to Restrictions and Authority INTERMEDIATE CLASSROOM 6

0887 Title Law From Start to Finish INTERMEDIATE CLASSROOM &

National Property Inspections, Inc.

Bill Ericksen thosar (402) 333-9807

9375 Burt St 2t bill.erickson@npiwels. com
Ste 201 wannscer /B

Cmaha, Nebraska 68114

0280 Home Ingpectlon 101 for Real Estate INTERMEDIATE CLASSROOM 3

Professionals
Nebraska Academy of Real Estate
Robert Ryan ehanmr {402} 802-1037
4141 Pioneer Woods Dr i1 boh@realestateconcepts.net
#114 vanateer N /A
Linceoln, Nebraska 68506

0851R Fair Housing BASIC CLASSROOM 3

0860 Real Estate Taxes What Every Agent Should BASTC CLASSROCM 3
Know

Nebraska Hqual Opportunity Comm

Ben Watson vhoss: (40Z) 595-1362

1313 Farnam-on-the-Mall =il ben.watson@nebraska.gov
Omaha, Nebraska 681021836 mersiter N/A

OZBZRDlsc?lmlnatlon Issues Under the Fair INTERMEDIATE CLASSROOM 3
Housing Act

0763R Fair Housing Special Issues ADVANCED CLASSROOM 3

Nebraska Investment Finan Authority

Elizabeth Fimbres Thonar [402) 858-2501

200 Commerce Court miln glizabeth. fimbres@nifa.org
1230 O st monice: W nifa . ory

Lincoln, Mebraska 685081402

0788 2014 Housing Innovation Marketplace BASIC CLASSROOM

0815 2015 Housing Innovation Marketplace BASIC CLASSROOM 6

0914 201§ Affordable Housing Tax Credit INTERMEDIATE CLASSROOM 9
Seminar

0910 2016 Housing Innovation Marketplace BASIC CLASSROCM 6




Course# Course Name Difficulty Delivery Method Clock
. Hours
Nebraska Public Power District
James Loutzenhiser prens: (402) 379-6821
1200 S Chestnut St e N/A ;
KRorfolk, Nebraska 68701 watte: WWW.nppd. com
0900 Profess;onal Energy Efficient Home TNTERMEDIATE CTLASSROOM 3 ¥
Inspections
Nebraska Radon Program, DHHS f
Doug Gillespie socer (402} 471-1005
301 Centennizl Mall South mun doug.gillespie@nebraska.gov
PO Box 95026 resen K/A
Lincoln, Nebraska 68509
0023R Understanding Radon BASIC CLASSROOM 3
Nebraska Realtors Association
Christie Bevingten Poes (402) 323-6506
800 s 13th St, Ste 200 =i1: Chrigtieénebraskarealtors.com
Lincoln, Nebraska 685083240 waieer N/A
0653 Advertising and the Agent BASIC CLASSROOM 3
0366R Agency and Legal Analysis BASIC CLASSROOM 3
0415 At Home with Diversity BASIC CLASSROOM 6
0843R Avoiding Contractual Risk BASIC CLASSROOM 3
0799RBeyond the Trans§ct10n. The Im?act of BASIC CLASSROOM 3
Agency from a Clients Perspective
0855 Big League Hardball Part 1 BASIC CLASSROOM 3
0896 Big League Hardball Part 2 BASIC CLASSROOM 3
0838R Buyers are NOT Liars! BASIC CLASSROOM 3
0803R Coaching on Multiple Offers ) BASIC CLASSROCM 3
r 1 1
0303RCon31stent Contracts to Cure Client's BASTC CLASSROOM 3
Concerns
0837 Darn the Torpedoes-Full Steam Ahead! BASIC CLASSROOM 3
0817R Ethical Behavior in a Wired World BASIC CLASSROOM 3
0806R GRI 103: Legal Issues BASIC CLASSROOM 12
0543 GRI 104: Financing BASIC CLASSROOM 15
GRI-102: Residential Construction
\ , ! LASSROOM
0164RA@pralsal and Environmental Issues BASIC CLASSROO 18
0205 GRI-105: Real Estate Investment and BASIC CLASSROOM 19
Management
0434 GRI-106: Technology and Taxation BASIC CLASSROOM 12
3 L1} ™
0721 Have Your Buyers Saying "Good Buy" Rather BASTC CLASSROOM 3
Than "Good Bye"
0797 Helping Buyers Navigate a Changing Market BASIC CLASSROOM 3
030SRHere.Corpes the Judge-There Goes Your BASTC CLASSROOM 3
Commission
0613 How To Be A Power Agent For Your Buyers BASIC CLASSROGM 3
and Sellers!
0335 Interpreting Economic Factors BASIC CLASSROOM 3




Clock

Course# Course Name Difficulty Delivery Methecd
: Hours
{ 0B820R It's A Price War to the Door BASIC CLASSROOM
3 0897R Legal Lifesavers BASIC CLASSROOM
i 0818 Mastering Real Estate Negotiatiomns INTERMEDIATE INTERNET
0341 Mastering the Art of Ceoaching Your BASIC CLASSROOM 3
Sellers
0819 Negotiations: The Games People Play BASIC CLASSROOM 3
0840R New 2015 Changes to Closing BASIC CLASSROOM 3
0365 Online Syndication-What It All Means to BASTC CLASSROGM 3
Consumers
0122R Pricing Listings to Move Inventory BASIC CLASSROCM 3
0122R Pricing to Sell: Doing CMAs Like a Pro BASIC CLASSRCCM 3
0187R—Pr19r%ty Pricing. Are Your Properties BASTC CLASSROOM 3
Pogitioned to Sell?
Profiting From the Paperwork: The Listing
0752R Agreement & The Exclusive Buyer Agency BASIC CLASSROOM 3
Agreement
OOIQRPrOfltlng From the Paperwork: The BASTC CLASSROOM 3
Purchase Agreement
- ) S
0857RRESPA Reform: What You don't Know Will BASTC CLASSROOM 3
Hurt You
0912 Radical, Relevant or Ridiculous? BASIC CLASSROOM
0682 Risk Management BASIC CLASSROOM
0844R Risky Business Practices BASIC CLASSROOM
0596 Rookie Training AKA-Career Foundations BASIC CLASSROOM 15
0839R Seller Success BASIC CLASSROOM 3
0599 Se¥v1ng with Style: Discovering Your BASTC CLASSROOM 3
Client's Needs
0905 Step Up.or SFep Aside: Raising the Bar of BASTC CLASSROOM 3
Professionalism
0814 Survival of the Fittest BASIC CLASSROOM
| 0798 Teaching Consumers How To Negotiate BASIC CLASSROOM
3 0941 Team Dynamics BASIC CLASSROOM
0630 The Building Science Behind Performance BASTC CELASSROOM 3
Homes -HERS
0911R The Buyer Counseling Session BASIC CLASSROOM 3
0497R1he Codg of ?thlcs: Cur Promise of BASIC CLASSROOM 3
Professionalism
0064 The Theory of the 1031 Tax Exchange BASIC CLASSROOM 3
Trust & Value: How to Best Serve Clients
0513 by Understanding Who They Truly Are BASIC CLASSROOM 3
; What's Congress Up To? How Changing
? 0805 Federal Tax Laws Impact Your Clients BASIC CLASSROCM 3
.l 0674 What's Up With the Pocket Listing? BASIC CLASSROOM 3
f 0898 Why Deals Fall Apart BASIC CLASSROOM
0048 Wood Destroying Insects & the Real Estate BASTC CLASSROOM 3

Licensee




Clock

Course# Course Name Difficulty Delivery Method
Hours
Nebraska State Bar Association
Sara Weber Taone: (402) 475-7091
NE State Bar Association mul: gweber@nebar.com
635 5 1l4th St PO Box 813809 wabrite WWW.nEbar.com
Lincoln, Nebraska 68501130%
0807 2014 NCLE Real Estate Institute INTERMEDIATE CLASSROOM
0946 2016 Annual Real Estate Institute INTERMEDIATE CLASSROOM
0862 NSBA Annual Real Egtate Seminar INTERMEDIATE CLASSROOM
New Direction IRA, Inc.
Allison Hughes Phoner (303} 546-7930
1070 W. Century Dr., Ste 101 i N/A
Louiaville, Coclorado BGG27 worite: ww . newdirectionira.com
0930 IRA and 401(K) Real EsFate Transactions: INTERMEDIATE CLASSROOM 3
Process and Documentation
Norfolk Housing Agency
Diane Becker thona: {402} B44-2080
110 N 4th 8t s dbecker@ai.norfolk.ne. us
Norfolk, Nebraska 68701 worice: @1 norfolk.ne.us/housing
0876thutheast Nebraska Fair Housing BASTC CLASSROOM p
Conference
Omaha Area Board of Realtors
Donna Shipley vhone: (402) 61$-5551
11830 Nicholas =1 Donna@OmahaREALTORS . com
Omahka, Nebraska 68154 weorite: Www.omaharealtors.com
0365 Get Your Geek On INTERMEDIATE CLASSROOM 3
0497R Go Forth and Sin No More INTERMEDIATE CLASSROCM 3
, . \ . . .
0938 I Don't Give A Twit...Social Media Risk INTERMEDIATE CTASSROOM 3
Management
0818 Negotiating: Key to the Deal BASIC CLASSROOM 3
OnCourse Learning Corporation
Dana Taulli tucnes  (BO0) 532-7649
Cumberland Center IT = realestate@caresrwebschool.com
3100 Cumberland Blvd, Ste 14506 weorite WWW. careerwebschool.com
Atlanta, Georgia 30339
0087 Cost Approach Overview INTERMEDIATE INTERNET 6
0702 Green Home Construction BASTIC INTERNET 6
0663 Green Home Features BASIC INTERNET 3
0006 Income Capitaligzation Overview INTERMEDIATE INTERNET 6
3 1 1
0039 Prequalifying Your Buyer In Today's INTERMEDIATE INTERNET 3
Market
0531R RESPA Reform INTERMEDIATE INTERNET
0100 Sales Comparison Approach INTERMEDIATE INTERNET




Clock

Courseff Course Name Difficulty Delivery Method
Hours
Paul Davisz Restoratiocn
Cindy GesBert mhozer (402) 553-0373
4226 § 80th St i N/A
Omaha, Nebraska 68127 wseits: pdromaha.com
093:LREnv:l.ronmental Issues Affecting the Real BASIC CT.ASSROOM 3
Estate Market
Preferred Systems, Inc.
Jilian EKrausie Thoner (888) 455-7437
1341 West &£th St =uu info@preferrededucation.com
Erie, Pennsylvania 16505 wreite: WWW.preferrededucation.com
0873R1£ad Safety: What Real Estate Agents Need BASIC CLASSROOM 3
to EKnow
0872 Managing the Home Inspection BASIC CLASSROOM 3
0023R Radon and Real Estate Transactions BASIC CLASSROOM
Randall School of Real Estate
Paul Vojchehoske, Jr. mons: (£02) 323-3004
11224 Elm St =i proj@acl.com
Omaha, Nebraska 68144 wataitas www . randallschool.com
0934R10 Legal Issues That Impact Real Estate BASTC CLASSROOM 3
Agents and Brokers
0945 1031 Tax-Deferred Exchanges BASIC CLASSROOM 3
0366R Agency in Nebraska BASIC CORRESPONDENCE 3
0366R Agency in Nebraska BASIC CLASSROOM
0395 Bus%ness Brokerage: Who Sells Small INTERMEDIATE CTLASSROOM 3
Businesses & Why
0093R Contract Law INTERMEDIATE CLASSROOM 3
0415 Diversity and Doing Business ADVANCED CORRESPONDENCE 3
042SREnVJ.rc?nmental Issues in Your Real Estate ADVANCED INTERNET 6
Practice
0530R Ethical Decision Making in Real Estate INTERMEDIATE CLASSROOM 3
0919R Ethics in Today's Real Estate World BASIC CLASSROOM 3
0846R Everyday Ethics in Real Estate INTERMEDIATE INTERNET 6
0062 FHA and VA Financing BASIC CLASSROOM 3
0852R Fair Housing ADVANCED INTERNET 6
0282R Fair Housing ADVANCED CORRESPONDENCE 3
0944R Falr Housing BASIC CLASSRCOM 3
0915R521r Housing for Property Managers & BASIC CLASSROOM 3
Landlords
1
0688 Fore;losures, Short Sales, REQO's and INTERMEDIATE INTERNET 6
Auctions
0957 Home'Iyspectlon: Assessing Property BASIC CLASSROOM 3
Condition
0394 How to Sell a Small Business INTERMEDIATE CLASSROOM 3
0481 Introduction to Commercial Real Estate ADVANCED INTERNET 5
Sales
0068R Landlord Tenant Act INTERMEDIATE CLASSROCM 3




|
i
1
|
i
|

Clock

Course# Course Name Difficulty Delivery Method Hours
0795R ﬁi::uzﬁ; Impact the Real Estate BASIC CLASSROOM 3
0314R Lead, Asbestos, Mold - Get the Facts INTERMEDIATE CLASSROOM 3
0069 Leasing and Managing Apartments INTERMEDIATE CORRESPONDENCE 3
0254 Listing and Selling Lang and Lots BASIC CLASSROOM 3
0417R Manage Your Risk-Protecting Your License INTERMEDIATE CLASSROOM 3
0681 Measure That Home INTERMEDIATE CLASSROOM 3
0621 Mortgages & the Foreclosure Process INTERMEDIATE CLASSROOM 3
0021R Nebraska License Law and Agency Overview BASIC CORRESPONDENCE 3
0021R Nebraska License Law and Agency Overview BASIC CLASSROOM 3
0829R Eﬁ‘;mgonsuuc’:ion‘ Who's Representing INTERMEDIATE CLASSROOM 3
0039 New Qualifying Guidelines Made Simple INTERMEDIATE CLASSROOM 3
0672 Power Open Houses INTERMEDIATE CLASSROOM 3
orasn FEPEpstionsiion Requized: Hih Standarde pgr. cansasoan ;
0028 Property Management and Managing Risk ADVANCED CORRESPONDENCE
0789R R.E.S.P.A. in Today's Real Estate World BASIC CLASSROOM
0023R zag‘lf’ﬁ dﬁg ?ZiisEsmte - Revealing Rumors  pyreevenraTs CLASSROOM 3
0186 Real Estate Auctions INTERMEDIATE CLASSROOM 3
0337 Real Estate Finance Today ADVANCED CORRESPONDENCE 3
0280 Red Flags-Property Inspection Guide ADVANCED CORRESPONDENCE 3
0305R Risk Management ADVANCED INTERNET &
0601 Selling New Construction Homes BASIC CLASSROOM 3
0622 Short-Sale Transactions INTERMEDIATE CLASSROOM 3
0704 Tools to Help Buyers with Credit Issues BASIC CLASSROOM 3
0319R Trust Accounts INTERMEDIATE CLASSROOM 3
0940 Understanding 1031 Tax-Free Exchanges INTERMEDIATE INTERNET 6
0333 JISToCeRIing Cretic A LIS Credt pomemnrars e ;
0120 Understanding New Construction BASIC CLASSROOM 3
0518 Valuing Small Businesses ADVANCED CLASSROOM 3
0311 ?gﬁ;ﬁgr:fg?liﬁzdigzlgi e INTERMEDIATE CLASSROOM 3
0411R§;;Z:m;§tglght! Listings & Purchase INTERMEDIATE CORRESPONDENCE 3
0019R Writing the Purchase Agreement BASIC CLASSROOM 3

Real Estate Kinetics
Mari Jo Mentzer
18542 Anne St
Omaha, Nebraska 68133
0951 Building Builders

0952R Fair Housging

hones (402) 97941187
i marijomentzer@gmail . com

wauice: WWw. realestatekinetica.com
BASIC CLASSROOM
BASIC CLASSROOM




i
|
i
i

Clock

Course# Course Name Difficulty Delivery Method
Hours
0953REﬁ}r H9u51ng in Nebraska-Advertising BASIC CLASSROOM 3
Guidelines
0950R Understanding Real Estate Law BASIC CLASSROOM 3
Realtors Agsociation of Lincoln
Brice Middleton soca {402) 441-3625
8231 Beechwood Dr =11: Brice@LincolnREALTORS. com
Lincoln, Nebraska 68510 wavnite: N SA,
0817R Ethical Behavior in a Wired World BASIC CLASSROOM 3
Reegults Coaching
Hark Wehner rhanes (402) 676-0101
16616 Jackson St mail mwehner@reesultacoaching. com
Omaha, Rebraska 68118 waetenn N/A
0721 10 Coaching Points for Home Buyers BASIC CLASSROOM 3
oaagR 10 Essential Points in Seller INTERMEDIATE CLASSROOM 3
Representation
0792R11 Coachlng.Tlps for Better Seller BASTC CLASSROOM 3
Representation
\ , ;
0791RB Coaching Tips for the Home Buyer's BASTC CT.ASSROOM 3
Strategy
0378R Advanced Buyer Representation ADVANCED CLASSROCM
0794R Advanced Price Valuation ADVANCED CLASSROCM
0303R Avoiding Contractual Risk BASIC CLASSROOM
0781RAv0}d1ng Critical Mistakes in the Home BASIC CTLASSROOM 3
Buying Process
0598R Avoiding Misrepresentation INTERMEDIATE CLASSROOM 3
0393 Building a Winning Real Estate Team ADVANCED CLASSROOM 3
0803R Coaching Omn Multiple Offers BASIC CLASSROOM 3
0392RCoach1ng St¥ategles for Diligent BASIC CLASSROOM 3
Representation
0311 Coaching the Real Estate Investor BASIC CLASSROOM 3
0697R Contract Language for the Real World BASIC CLASSROCM 3
0443 giizents of Selling a New Construction ADVANCED CLASSROOM 3
0497R Ethice Training INTERMEDIATE CLASSROOM 3
0282R Fair Housing INTERMEDIATE CLASSROOM
0120 From the Grouyd Up: An On-site Lock at INTERMEDIATE CLASSROOM 3
New Construction
0653 Keeping Your Advertising Legal BASIC CLASSROOM
0021R License Law & Agency Relationships BASIC CLASSROOM
0268R License Law Jeopardy INTERMEDIATE CLASSROCM
Loock Who's Talking...The Value Of Quality
(0599 Communications In The Real Estate BASIC CLASSROOM 3
Transaction
0656R Making Agency Work For You BASIC CLASSROOM 3
0517R Mold . A Growing Issue INTERMEDIATE CLASSROOM 3
0122R Pricing It Right BASIC CLASSROOM 3




Clock

Course# Course Name Difficulty Delivery Method
Hours
0270 Profiting From Pendings BASIC CLASSROOM 3
Profiting From The Paperwork: The Listing
0752R Agreement and Exclusive Buyer Agency BASIC CLASSROOM 3
Agreement
0019RProf1t1ng From The Paperwork: The BASTC CLASSROOM 3
Purchase Agreemernt
0750R Property Evaluation For The Buyer BASIC CLASSROOM 3
0558 Protecting Yourself and Your Clients from INTERMEDIATE CLASSROOM 3
Mortgage Fraud
08399 Real Estate Safety Matters BASIC CLASSROOM 3
0901R Reemarkable Buyer Representation INTERMEDIATE CLASSROOM 3
0904R Reemarkable Document Representation BASIC CLASSROOM 3
0903R Reemarkable Risk Reduction INTERMEDIATE CLASSROOM 3
0902R Reemarkable Seller Representation INTERMEDIATE CLASSROOM 3
0601 Representing New Construction BASIC CLASSROOM 3
0235 Representing Relocating Buyers and INTERMEDIATE CLASSROOM 3
Sellers
0305R Risgky Business Practices BASIC CLASSROOM
0337 Show Me the Mortgage Money BASIC CLASSROOM
The Licensee's Role for the Seller
0525RProperty Condition Pisclosure Statement BASIC CLASSROOM 3
0280 The Licensee's Role in Home Inspections INTERMEDIATE CLASSROOM
0633 Uncommon Courtesy BASTC CLASSROCM
0622 Understanding Foreclosures and Short BASTC CLASSROOM 3
Sales
0023R Understanding Radon Risk INTERMEDIATE CLASSROOM 3
Rubicon Educaticonal Services by Val
Val Kircher monas (402) 580-4463
1908 Monterey Dr mais yalkircher@gmail.com
Lincoln, Hebraska 68506 wacnita: NJR
0757 Consumer Oriented Real Estate INTERMEDIATE CLASSROOM 3
0742R Contracts INTERMEDIATE CLASSROOM &
0768 Mobile Agent INTERMEDIATE CLASSROOM 3
0024 Title Basics BASIC CLASSROOM 3
0331 Zoning INTERMEDIATE CLASSROOM 3
Servpre Industries, Inc
Amanda Green Paoner (615) 451-0200
801 Airport Blwd mil mgreen@servpronet.com
Gallatin, Tennessee 317066 wasteer N/B
0517RUmderstand1ng Mold in the Restoration INTERMEDTATE CLASSROOM 3
Industry

Slusky Real Estate Group
Amy Gunn

10832 0ld Mill Rd Ste 5

Omaha, Nebraska 68154

encnec (402} 333-3062
e amy@planitomaha.com

wosite: WWW. Crewmidwest . ¢om




Course# Course Name bDifficulty Delivery Method Clock
Hours
0801 2014 Commercial Real Estate Summit INTERMEDIATE CLASSROOM &
0830 2015.Commerc1a1 Real Estate Summit (CRE INTERMEDIATE CLASSROOM 6
Summit)
0916 2016 Commercial Real Estate Summit INTERMEDIATE CLASSROOM [
Sterling Education Services
Tara Hermann Foona: (715} 855-0435
3712 Spooner Ave mil: gegf@sterlingeducation. com
Altocona, Wisconsin 54720 miniter Wi, sterlingeducation. com
0735 Ezﬂmerc1a1 & Residential Landlord-Tenant BASTC CLASSROCM 6
0654R Drafting & BEnforcing Commercial Leases BASIC CLASSROCM 6
0254 Fundamentals of Real Estate Development INTERMEDIATE CLASSROOM &
0790R Landlord~Tenant Law BASIC CLASSROCM 6
0068R Landlord-Tenant Law Update INTERMEDIATE CLASSROOM 3
lLandlord-Tenant Law: Lease Agreements,
0875RDefaults, and Collections BASIC CLASSROCM 6
Landlord-Tenant Law: Leases, Evictions,
s X AST LA,
0859R1atlgatlon, and Settlements BASIC CLASSROOM 6
The CE Shop Inc
Rebecca Piltingsrud rroner (838) 827-0777
5670 Greenwood Plz Blwvd =l gupport@theceshop. com
Ste 420 wenize: Www. theceshop.com
Greenwood Village, Colorado 80111
. \ \
ogz7g Rocredited Buyer's Representative INTERMEDIATE INTERNET 12
Designation
0688 Advocating for Short Sale Clients INTERMEDIATE INTERNET 3
0218 Anatomy of Commercial Building INTERMEDIATE INTERNET 3
0455 At Home With Diversity INTERMEDIATE INTERNET 6
- 1 3 3
0122RBPOs. The Agent's Role in the Valuation INTERMEDIATE INTERNET 6
Process
0252 Basics of Real Estate Taxation BASIC INTERNET 6
0282R Breaking Barriers: Fair Housing INTERMEDIATE INTERNET 3
03B&RC°de of Ethlcs: Good for Your Clients and INTERMEDIATE INTERNET 3
Your Business
0497R Commexrcizal Ethics INTERMEDIATE INTERNET
0396 Commercial Landlord Representation INTERMEDIATE INTERNET
0140 Determlglng Value of Commercial INTERMEDIATE INTERNET 3
Properties
. = s .
0808 Did You Serve? Identifying Homebuying INTERMEDIATE INTERNET 2
Advantages for Veterans
0481 Discovering Commercial Real Estate INTERMEDIATE INTERNET 3
0415 Diversity: Your Kaleidoscope of Clients INTERMEDIATE INTERNET 3
Enhance Your Brand and Protect Your
0365 Clients with Data Privacy and Security INTERMEDIATE INTERNET 3
0825 Expanding Housing Opportunities INTERMEDIATE INTERNET 3
0337 Foundations of Real Estate Finance INTERMEDIATE INTERNET 6




Clock

Course# Course Name Difficulty Delivery Method
Hours
0039 From Contract to Keys: The Mortgage INTERMEDTATE INTERNET 6
Process
0663 §01ng Green: The Environmental Movement INTERMEDIATE INTERNET 3
in Real Estate
0826 Home Sweet (Second} Home: Yacatlon, INTERMEDIATE INTERNET ¢
Investment, Luxury Properties
0786 Hot Market Strategies INTERMEDIATE INTERNET 3
0288 Investment Strategies in Commercial Real INTERMED [ATE INTERNET 3
Estate
0558 Keeping It Honest: Understanding Real INTERMEDIATE INTERNET 3
Estate & Mortaage Fraud
og13 Military Relocation Professional INTERMEDIATE INTERNET 6
Certification
New-Home Construction and Buyer
0120 Representation: Professionals, Product, INTERMEDIATE INTERNET 6
Process
0682 Online Risk Management INTERMEDIATE INTERNET 3
0606 Persconal Safety BASIC INTERNET 3
0329R Pricing Strategies: Mastering the CMA BASIC INTERNET 6
0748R REALTOR Code of Ethics Training BASIC INTERNET 3
REC Properties: Responsibilities,
0787 Education and Opportunities for Real INTERMEDIATE INTERNET 6
Estate Professionals
0144 Real Estate Investors and Your Business INTERMEDIATE INTERNET 3
0638 Re81degt1a1 Property Management BASTC INTERNET 3
Essentials
0610R Seller Representative Specialist (SRS) INTERMEDIATE INTERNET 12
0472 Sen}ors Beal Estate Specialist (SRES) INTERMEDIATE INTERNET 12
Designation Course
Short Sales and Foreclosures: What Real
0622 Estate Professionals Need to Know INTERMEDIATE INTERNET 6
0770R Sign Hexe: Contract Law on E-Signatures INTERMEDIATE INTERNET 3
0311 The Fundamentals of Commercial Real INTERMEDIATE INTERNET 3
Estate
0024 Title anq Escrow: Two Families, One INTERMEDIATE INTERNET 3
Transaction
. . .
0674 Today's MLS: New Paradigms, Better INTERMEDIATE INTERNET 3
Results
0703 Unclg Sam Has Homes for Sale: Listing and INTERMEDIATE INTERNET 3
Selling HUD Homes
Tichauer, Fred
Fred Tichauer Peae: (4023 675-3914
2324 § 123 St = /A
Omaha, Nebraska 68144 vauite: NJA
0841 Real Estate Investors Clients For Life BASIC CLASSROOM 6
0112 Running the NMumbers-Analyzing a Property BASIC CLASSROOM 3

Matters




Cleock

Course# Course Name Difficulty Delivery Method .
Hours
Top Producers School of Real Estate
Don Keeton ¥boos: (402) 933-8343
3925 5 147th St mi: goachingbroker@cox.net
Omaha, Nebraska 68144 nuiize: TopProducersachoolofrealestate.com
084€REFhlcal Decision Maklng to Protect Your BASTC CLASSROOM 3
License and Your Clients
0681 Mgasurlng the House and Getting the Price INTERMEDIATE CTASSROOM 3
Right
0869RPr9tECtlng.the Environment gné ?our ADVANCED CLASSROOM 3
Client During Property Acquisition
0865R RESPA and Anti Trust Compliance INTERMEDIATE CLASSROOM 3
University of Nebraska-Kearney
Melissa C Hoffman Phaze: (J0B} 865-8112
Weatcenkter C-300 = rocky@lrocky . com
1917 W 24th st wetee: WWW . unk.adu/economic forum
Fearney, Nebraska 6884954420
0943 Tri City Area Economic Forum INTERMEDIATE CLASSROOM 3
Van Education Center
Careline Litwinski inoner [303) 245-0258
5345 Arapahoe Ave, Ste 7 muiy gaoline@vaned.com
Boulder, Colerado 80303 it www . vaned. con
0630 Building GREEN, The High Performance Home INTERMEDIATE INTERNET 3
0497R Ethics & Professional Practice INTERMEDIATE INTERNET 3
0919R Ethics for Realtors BASIC INTERNET 3
0852R Fair Housing INTERMEDIATE INTERNET 6
0022 Finance in Real Estate BASIC INTERNET 1z
0311 Fundamentals of Commercial Real Estate BASIC INTERNET 6
| 0769 ORI 102 Construction, Appraisal & INTERMEDIATE INTERNET 9
5 Environmental Issues
; 0348 GRI 105: Real Estate Investment & INTERMEDIATE INTERNET 9
Management
0917 International Real Estate BASIC INTERNET
0927R Methamphetamine and Real Estate BASIC INTERNET
0906 Planning 101 BASIC INTERNET
| 0021RRea1 Estatg License Law & Agency BASTC INTERNET 3
; Relationships
0604RR.ea1 Estatg License Law & Agency BASIC INTERNET N
; Relationships
| 0314RR.e51deI.1t1al Environmental Hazards INTERMEDIATE INTERNET e
| Screening
|
: 0416 Taxatlion in Real Estate INTERMEDIATE INTERNET &
The Ethics of Technology: Etiguette for BASTC INTERNET ‘3

|
g 0365 the Age of Engage
|

0907 The Listing Analyzer for Expired Listings BASIC INTERNET 3




Course## Course Name

Difficulty Delivery Method

Clock
Hours

0908 Yield Capitalization

Westcor Land Title Insurance Co

Chad Hansen

2000 Colorado Blvd, #1-10,000

Denver, Colorade 80222

Regulation, Procedures & Forms To Be

0024 Aware Qf

Women's Council of Realtors, Omaha
Donna Shipley
11830 Nicholas St
Omaha, Nebraska £8154
People Not Prospects: Leveling the
0912 Playing Field Between Technology and
Relationships

0833R Public Trust...Handle With Care

BASIC INTERNET

Frooms (IG3) 691-3582
= N/A
wsetter H/A

BASIC CLASSROOM

phoner {402) 493-2995
=i donna@omaharealtors.com
wantesr N/A

BASIC CLASSROOM

INTERMEDIATE CLASSROCM




